
 

 
 
 
 

FULL TIME SALES CONSULTANT 
 
 
Type: Full time permanent  
 

Hours: 40 hours 
 
Rate of pay: Competitive plus commission 
 
Company overview: The British menswear brand, Hackett London, bases its reputation on a 
distinctive cut, the finest cloths, the use of colour, the quality of its products and excellent service 
to all of our customers. With a growing reputation around the world, Hackett style has become an 
international symbol of all that is best in authentic British menswear. Hackett is an up-and-
coming brand with plenty of potential. 
 
Main purpose:  To provide the highest standards of customer service at all times, so promoting 
the Hackett brand image, in order to maintain personal and shop sales targets. To maximise 
Hackett’s profit by selling to the highest level possible. 
 
Reporting to: Shop Manager 
 
 
Key Responsibilities 
 

• Customer Care 

• Sales 

• Financial/Cost Control 

• Communication 

• Shop Administration 
 
Person Specification 

• Proven experience in clothing retail in the premium or luxury sector 

• Excellent customer service experience 

• Outstanding sales skills 

• Able to work within a team 

• Able to use initiative 

• Well presented 

• Above standard communication skills with an exceptional command of English 
 
 
Contact information: email to: recruitment@hackett.co.uk  

          or post to: Human Resources Department, Hackett, The Clove Building,  
          4 Maguire Street, London, SE1 2NQ 

 
www.hackett.com 


